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Good evening, I'm Michael Toporek. I'm Chief Executive Officer of Mechanical Technolo-
gy Inc.  

I Want to thank you for joining me for the August 2021 EcoChain Update.  

As is customary, you will see several slides here with legal disclosures and disclaimers, 
kindly read that they are important and they set a context for the information we will be 
discussing. As usual, I'll begin our presentation with a few quick points on our key op-
erating principles.  

As many of you know, we're focused on accountability, transparency return on invested 
capital, and capital discipline. Really that translates into we term high-velocity execu-
tion focused on return on and invested capital. Today, I'm going to give you a little bit of 
an update on our operations how things are going site by site. Then we'll talk a little bit 
about the site level financials as we usually do every month. 

We had an outstanding month in August. We hit certain key milestones and our busi-
ness had continued to ramp, our contribution margin dollars had more than doubled 
from July. In July, they were $358,000. In August, they were nearly $750,000. That puts 
us at an annual run rate of almost $9 million. I do need to thank many operating people 
which I'll get into a little bit later, but a lot of people are working very hard to ramp this 
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company up. I'd like to recognize a few of them later in, in my presentation. The Ana-
conda facility is going live in September. We’re scaling that up through the fourth quar-
ter and that's 25 megawatts of capacity that's going to come online. Our Hosting JV 
went live in August you'll see the first revenue recognition from that. I'll demonstrate to 
you how the return on invested capital and our infrastructure is outstanding. We did 
take over the management of the Python facility, which helps us control our assets, 
how they're deployed and how they're managed. 

Our revenue has continued to ramp as I referred to earlier and this is simply a graph 
that demonstrates that for your benefit. Our cash contribution margin from EcoChain is 
also ramping very significantly as we've discussed. Here, for your convenience, is an 
annualization of that cash contribution margin. If you assume that the MTI Instruments 
business covers our corporate overhead, which plus or minus it does, you can assume 
that this is 8.9 million dollar contribution from the EcoChain business will, plus or minus, 
be our corporate EBITDA on a run-rate basis. We do expect that to continue to ramp 
significantly as we bring our 15 megawatts online. 

Let's spend a few minutes on the facilities. The TNT facility it's a mature facility. We've 
tweaked some of the equipment in there this past month. So, I think in September, 
you'll see a modest increase in the PH/s operating there in September. Anaconda, we 
put up something that I think is technologically fabulous onto our website the link is on 
the slide here. If you haven't already just take a look at it, it's a live feed of the construc-
tion on our site. We've also got some time-lapse photography on our site that you can 
take a look at how our facility is building out. We're really on target for energizing that 
in September and that's going to ramp up all through the fourth quarter. The team has 
done an outstanding job of managing what our significant supply chain bottlenecks and 
anybody in the construction business can attest to that. This project is being delivered 
on time, on budget. It's a real testament to the power of the team we have working 
there.  

Python, we have constructively engaged with the utility. Things are moving along there 
slowly, but they are moving along in a positive direction. We have come to an economic 
arrangement in the past several months with the owner of that facility to manage and 
deploy some equipment there for us. Now we've taken over management of the entire 
facility, including hosting clients that don't belong to us that are legacy hosting clients 
that we expect to roll off as the year progresses. The benefit to that is, that we're man-
aging the entire facility to our standards and that that helps increase our operating 
leverage. 
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As in most operations, one would expect that our margins would expand as we ramp 
up and Python is no exception to that. We expect that as Python ramps, its margins 
would expand really driven by two factors. First, our power cost is expected to drop by 
about 20% and our labor and overhead cost will be amortized over the full 25 
megawatts instead of the current 12 megawatts. So, I'd like to assure you that once 
mature the Python facility return on invested capital will be best in class. 

The best way I can demonstrate that assurance to you is that, in the same way, that we 
report it to you, the TNT capital expended and the cash generated. The payback on that 
investment, the same way we do TNT, will report it to you for Python. We expect to do 
that sometime in the first quarter because that's when that makes sense to do that. The 
facility will be filled up fully operational, equipment will be there and then we'll know 
how much money we've got in it. We can demonstrate very quite clear to you how 
much money we're getting out of it and the timing for our break even. 

So, let's talk about some changes we have for this month. First, this is the first month 
you're going to see revenue from our Hosting JV. It's small, but we're starting that up. 
It's also the first month you'll see what we call Legacy Hosting revenue. That's the lega-
cy customers that we're taking over on behalf of the owner were managing them down, 
and as they roll off we're either installing our own compute or the compute of our JV. 
And the reason we're breaking it out it's in separate pricing, it's being managed differ-
ently and we're expecting to roll that off. 

Let's take a moment to dive into the economics of our Hosting Joint Venture. As I said 
earlier, this is the first month we're showing some revenue, we expect that over the 
next four to six months to scale up to eventually 10 megawatts and almost 300 PH/s in 
August. We had about a third of the megawatt plugged in for almost 10 PH/s. Let's 
spend a few minutes talking about at full ramp, what these economics look like. So, if 
you assume that the contribution margin based on August's performance is about 
$230,000 a month, and our estimated cost for the 10 megawatts is $2.5 million for the 
cost of that infrastructure. In about 11 months, we pay back our infrastructure cost. Our 
infrastructure, you can argue, is a call it a 10 to 15 to 20-year life asset that we have 
recouped the value we've put in under a year. 

That's an outstanding return on invested capital. That's why I was so pleased to share 
with everybody that we had cut this transaction. It's a very good deal for our JV partner 
and also because of our capital efficiency, it's a very good deal for us as well. I do want 
to revisit the August consolidated hashrate ramp, in terms of proprietary mining we 
added 29 PH/s, we added 10 for our hosted PH/s to take us to a total of 61 PH/s. Last 
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month in July, I told you we'd get to 54 we hit 61. These numbers will fluctuate up or 
down plus or minus depending on when things show up in the team that is on the 
ground plugging things in. That really gets me to my next point. 

I do want to call out some team members by name very specifically because to get the 
ramp we got last month, these guys really worked hard from the depths of their hearts, 
they gave everything they had to hit these results. They knew that we were driven to 
hit certain financial metrics and they worked hard to get it done. They knew that every 
piece of equipment that's on the ground, not plugged in, is costing us money. So, Corey 
thank you, Aaron thank you, Nathan, JT, Eric, Gary, and Jason, I really do appreciate the 
work you've done. The entire company appreciates the work you've done, and we real-
ize that doing this well matters to you, and it matters to us. Thank you. 

So, let me go into the financial results in a little bit more depth here on EcoChange. I'm 
going to focus on the August number, you'll see that our cash distribution margin was 
$748,000 for the month. That's more than double the $358,000 from the prior months. 
You'll see a breakout between our proprietary mining and our hosting and we're going 
to continue with that give you visibility into the economics of what we're doing. This 
page covers operating metrics which you can read at your leisure. Our TNT facility, the 
cash contribution margin there was 278,000, a very solid month and as I mentioned 
before, we're increasing the hash rate on the ground there a little bit. And hopefully, 
that results in some improved performance. Going to Python, we are very specifically 
ramping that facility up and you'll see our cash contribution margin there has gone from 
141 to 470, and you'll see our operating metrics here. 

Let's spend a little time here so that you can understand how we're looking at the 
Python business. The first column is our Hosting JV and you'll see that foot to the num-
bers that we've disclosed earlier. The new information on this page is the legacy rev-
enue we are managing this and the goal really is to have this be positive to break even 
for us in this case, it was positive for the month, which we're pleased about.  

I'm hoping that this line by calling it the end of the first quarter becomes, de minimis. 
We're able to plug in our proprietary chips as well as those of our hosting partner.  

I want to thank you for spending time with me this evening. As usual, if you have any 
thoughts or questions, I'm glad to hear about them. Our appendix is a wealth of finan-
cial information that you're free to review and digest. And of course, if you can, if you 
have any questions please feel free to forward them to us. Have a good evening. 

4



Legal Disclaimer 

This presentation includes forward-looking statements within the meaning of the Private Securities Liti-
gation Reform Act that reflect our current views with respect to, among other things, our operations, bu-
siness strategy, interpretation of prior development activities, plans to develop and commercialize our 
products and services, potential market opportunity, financial performance and needs for additional fi-
nancing. We have used words like "anticipate," "believe," "could," "estimate," "expect," "future," "intend," 
"may," "plan," "potential," "project," "will," and similar terms and phrases to identify forward-looking sta-
tements in this presentation.  

The forward-looking statements contained in this presentation are based on management's current 
expectations and are subject to substantial risks, uncertainty and changes in circumstances. Actual re-
sults may differ materially from those expressed by these expectations due to risks and uncertainties, 
including, among others, those related to our ability to obtain additional capital on favorable terms to us, 
or at all, the success, timing and cost of ongoing or future operations, the lengthy and unpredictable na-
ture of the project development, and technology process and businesses in which we currently engage or 
may engage.  

These risks and uncertainties include, but may not be limited to, those described in our filings with the 
SEC. Forward-looking statements speak only as of the date of this presentation, and we undertake no 
obligation to review or update any forward-looking statement except as may be required by applicable 
law.  

The material in this presentation has been prepared by Soluna and is general background information 
about Soluna’s activities, current as at the date of this presentation and is provided for information pur-
poses only. It should be read in conjunction with Soluna’s periodic and continuous disclosure announce-
ments filed with the Securities and Exchange Commission. This presentation provides information in 
summary form only and is not intended to be complete. Soluna makes no representation or warranty, 
express or implied, as to the accuracy, completeness, fairness or reliability of any of the information, illu-
strations, examples, opinions, forecasts, reports, estimates and conclusions contained in this presenta-
tion. It is not intended to be relied upon as advice or a recommendation to investors or potential investors 
and does not take into account the investment objectives, financial situation, taxation situation or needs 
of any particular investor. Due care and consideration should be undertaken when considering and ana-
lyzing Soluna’s future performance and business prospects. THIS PRESENTATION IS NOT INTENDED TO 
SERVE AS A FORECAST OF ANY SUCH FUTURE PERFORMANCE OR PROSPECTS. An investor must 
not act on any matter contained in this document but must make its own assessment of Soluna and con-
duct its own investigations and analysis. Investors should assess their own individual financial circum-
stances and consider talking to a financial adviser, professional adviser or consultant before making any 
investment decision. This document does not constitute an offer, invitation, solicitation or recommenda-
tion with respect to the purchase or sale of any security in Soluna nor does it constitute financial product 
advice. This document is not a prospectus, product disclosure statement or other offer document under 
United States federal or state securities law or under any other law. This document has not been filed, 
registered or approved by regulatory authorities in any jurisdiction. 
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Any projection, forecast, estimate or other “forward-looking” statement in this presentation only illustra-
tes hypothetical performance under specified assumptions of events or conditions that have been clearly 
delineated herein. Such projections, forecasts, estimates or other “forward-looking” statements are not 
reliable indicators of future performance. Hypothetical or illustrative performance information contained 
in these materials may not be relied upon as a promise, prediction or projection of future performance 
and are subject to significant assumptions and limitations. In addition, not all relevant events or condi-
tions may have been considered in developing such assumptions.  

READERS OF THIS DOCUMENT SHOULD UNDERSTAND THE ASSUMPTIONS AND EVALUATE 
WHETHER THEY ARE APPROPRIATE FOR THEIR PURPOSES. SOME EVENTS OR CONDITIONS MAY 
NOT HAVE BEEN CONSIDERED IN SUCH ASSUMPTIONS. ACTUAL EVENTS OR CONDITIONS WILL 
VARY AND MAY DIFFER MATERIALLY FROM SUCH ASSUMPTIONS. READERS SHOULD UNDER-
STAND SUCH ASSUMPTIONS AND EVALUATE WHETHER THEY ARE APPROPRIATE FOR THEIR 
PURPOSES. This presentation may include figures related to past performance or simulated past perfor-
mance as well as forecasted or simulated future performance. Soluna disclaims any obligation to update 
their views of such risks and uncertainties or to publicly announce the results of any revision to the 
forward-looking statements made herein. 

Use of Projections and Illustrations This presentation contains certain financial forecasts and illustrations. 
Neither Soluna’s [nor Soluna Holdings] independent auditors have studied, reviewed, compiled or per-
formed any procedures with respect to the projections for the purpose of their inclusion in this presenta-
tion. The material in this presentation is for illustrative purposes only and should not be relied upon as 
being necessarily indicative of future results.  

To supplement our consolidated financial statements, which are prepared and presented in accordance 
with GAAP, we use the following non-GAAP financial measures: non-gaap revenue, contribution margin, 
adjusted cost of cryptocurrency revenue and adjusted EBITDA contribution. The presentation of this fi-
nancial information is not intended to be considered in isolation or as a substitute for, or superior to,the 
financial information prepared and presented in accordance with GAAP. 

Use of Estimates in monthly Presentations 
Numbers presented BEFORE the release of Form 10-Q for fourth quarter ended December 31st, 2021, 
are monthly estimates and subject to change upon final accounting adjustments and entries. These 
monthly estimates are presented as an illustration of management’s review of key metrics that help in 
understanding the performance of the Company. Readers are strongly encouraged to review this presen-
tation in connection with the Company’s Quarterly Report on Form 10-Q for the period ended March 31, 
2021, Company’s Quarterly Report on Form 10-Q for the period ended June 30, 2021, Company’s Quar-
terly Report on Form 10-Q for the period ended September 30, 2021, and the Company’s Annual Report 
on Form 10-K for the year ended December 31, 2020.
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